
Eagle Consulting Group Appoints New Sales Consultant
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About Eagle Consulting Group

Founded in 1994, Eagle provides Sage MAS 90, Sage MAS 200 and Sage MAS 500 accounting 
software  and consulting services in the New York Tri-State area to small and mid-size businesses. More 
information about the products and solutions offered by Eagle Consulting Group can be found at: 
www.eaglecg.com.

New York City—October 26, 2005 – Eagle Consulting Group, Inc. today announced the hiring of 
Jim Thielke as a Software Sales Consultant. Thielke’s primary responsibilities will be to generate new 
leads and secure new sales of Sage Software products for Eagle.

Thielke was hired as part of the Sage Software 100/100 program. Eagle was a part of a select 
group of channel partners asked to participate in the program. As a participant in the program, 
Eagle received $10,000 to offset the cost of recruiting, hiring and training a new sales executive, and 
to subsidize the cost of a lead generation campaign.

“Jim is an experienced sales professional with a high degree of technical expertise,” explained 
Debra Ellis, president of Eagle Consulting Group. “I feel he has the talent, personality, and skill set to 
power up our sales engine.”

Thielke has graduated from a week of intensive training at the Sage Software Sales Academy in 
Dallas, TX. The Academy provides an integrated approach to teaching Sage Software products’ fea-
tures and benefits, combined with industry and product immersion training, and selling skills.

Prior to joining Eagle, Thielke worked for IBM Global Services as a Senior Sales Specialist and an 
Advanced Systems Engineer. He spent several years as Sales Director for Financial Services, Inc. a com-
pany that provides data processing services to banks where he started a new Web division catering 
on online banks.

“After a long tenure at IBM, I’m looking forward to working for a smaller organization where my 
talents can be focused directly on our customers,” said Thielke.

Thielke earned a Bachelor of Arts degree in Business Administration from Nathaniel Hawthorne 
College in Antrim, NH and Masters Degree in Marketing from Ramato College. 

http://www.eaglecg.com

